Dynomchaps MclpThat

Drive down costs with knowledge.

Make 100% sure that you are maximising Warranty & Service resource and
minimising fuel costs with MapThat.

MapThat provides a fast and powerful web tool that allows your service teams and engineers to maximise call out and
customer site visits whilst enabling you to minimise costs. Based on real geographical results linked directly to your
service and warranty systems, MapThat delivers results in one place even if you need to access data from multiple
systems at the same time.

Just some examples of how our customers benefit:

e Visually understand where outstanding Warranty & Service
jobs are

e Allocate jobs based on real geographical knowledge

e Show Outstanding, Pending and Closed jobs nationwide or
even globally

e Query Warranty claims by customer type, county or
postcode, product line

e Create journey plans directly from the open jobs on the
map

e Easy to use tool to get the best from customer information

e Run reports by catchment areas with Radius searching

e Use an interactive presentation tool for sales and management meetings

e Fast data searches and segmentation across multiple databases
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Dynomchaps

Easy and Affordable Options

Option 1 — Use the License — Pay Up Front

This option suits organisations that like to pay software costs up front
and renew licences annually.

Option 2 — Use the License — 0% Finance

Our 0% finance scheme allows you to reduce the upfront costs and
spread your payments over 12 months in manageable and interest free
monthly payment.

To keep using the service after 12 months, simply renew the low cost
annual maintenance that includes all your updates and technical
support.

Option 3 — Software as a Service (Saa$)

Becoming widely known as the SaaS model, Software as a Service allows
you to minimise your upfront costs and make monthly payments to
continue to use the software. Based on a minimum 12 month contract,
the SaaS option gives you the flexibility to base your costs on the
number of users and to change the functionality of MapThat as you need
it. This means that you to only pay for what you need or use and often
can be recognised as an operational cost rather than a having to
generate any capital budget for a one off purchase.

To keep using the service after 12 months, simply maintain the monthly
payments. All upgrades and new features are automatically made
available to you at no extra cost and the service is hosted on the web so
you don’t even need to worry about your own storage space for the
service.

MapThat

Call one of our MapThat Licensing specialists today on 01784 419922 to discuss
the options in more detail to find out which one will best suit you.
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